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1. Questions answered during the final 10 minutes.

2. Technical problems:  Contact your IT admin who 
manages Teams settings for your organization.

3. Captioning available for this presentation.

4. We cover the “SBA Quick Reference” as time allows.

5. For more SBA training visit the SBA Learning Center 
website https://www.sba.gov/tools/sba-learning-
center/search/training

Welcome to “SBA Virtual Learning 2021”
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https://www.sba.gov/tools/sba-learning-center/search/training


Procurement Technical Assistance Centers are a vital resource 
partner.

• APTAC posts past “First Wednesday” programing at this link:  
http://www.aptac-us.org/for-contracting-officers-sba-
webinar-library/

• Contracting officer resources:  “How PTACs partner with 
federal agencies”:  http://www.aptac-us.org/federal-partners/

• Find your nearest Procurement Technical Assistance Center at 
http://www.aptac-us.org

Association of Procurement Technical Assistance Centers (APTAC)
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SBA YouTube page posts past “First Wednesday” programming at links below.

• October 6, 2021 – 8(a) Program Updates: https://youtu.be/yNQ4u-Ha9Go
• November 3, 2021 – Non-Manufacture Rule (NMR): https://youtu.be/QnN2XvlaupQ

• December 1, 2021 – Releasing Requirements from 8(a): https://youtu.be/htkYbkajS4o
• January 5, 2022 – Category Management Part 1:
• February 2, 2022 – Category Management Part 2:
• March 2, 2022 – Market Research: 
• April 6, 2022 – All Small Mentor Protégé Program:
• May 4, 2022 – ESRS System:
• Jun 1, 2022 – Legislature and Regulatory Updates:
• July 6, 2022 – Women Owned Small Business Program:
• August 3, 2022 – HUBZone Program:

Small Business Administration YouTube Page
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https://youtu.be/yNQ4u-Ha9Go
https://gcc02.safelinks.protection.outlook.com/?url=https%3A%2F%2Fyoutu.be%2FQnN2XvlaupQ&data=04%7C01%7CCharles.Mason%40sba.gov%7Cda8c8c1048bc4f4dc37008d9b37f2989%7C3c89fd8a7f684667aa1541ebf2208961%7C1%7C0%7C637738180995945613%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C3000&sdata=Qy3v2UYnnLNMSMgvTUdFfvy4WWx1P4qvcMz1N2E6WDU%3D&reserved=0
https://gcc02.safelinks.protection.outlook.com/?url=https%3A%2F%2Fyoutu.be%2FhtkYbkajS4o&data=04%7C01%7CCharles.Mason%40sba.gov%7Cccc120661fc24db95b7308d9b68db162%7C3c89fd8a7f684667aa1541ebf2208961%7C1%7C0%7C637741541942009724%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C3000&sdata=J29o0EZ5qcCl4iISz1LlF%2BfIP7t7gaN7xAzwG%2FxSJBM%3D&reserved=0


The program schedule is for information only and is subject to change.

FIRST WEDNESDAY VIRTUAL LEARNING SERIES  
FY 2022 SCHEDULE
1:00 to 2:00 PM Central Time
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FY 2022 Date Topic 

1 October 6, 2021 8(a) Business Development Program Updates

2 November 3, 2021 Non-Manufacturing Rule (NMR)

3 December 1, 2021 Releasing Requirements from 8(a) Business Development Program

4 January 5, 2022
Part I: Category Management: Policy Considerations and Flexibilities 

and Small Business Utilization

5 February 2, 2022
Part 2: Category Management: Increasing Small Business                  

Participation Through Subcontracting and Legal Obligations

6 March 2, 2022 Market Research

7 April 6, 2022 All Small Mentor Protégé Program

8 May 4, 2022 Electronic Subcontracting Reporting System (ESRS)

9 June 1, 2022 Legislature and Regulatory Updates

10 July 6, 2022 Women-Owned Small Business Program

11 August 3, 2022 HUBZone Program



• Self-service:  Using the PowerPoint that was sent with your invitation for this training 
event, fill in your name on the certificate slide and save.  Download the certificate and print 
for your records.  You submit your request for training credit IAW your agency policy, i.e. 
FAITAS.

• If you listen in groups and you want all attendees to be included on the future mailing list, 
send email addresses of participants in an excel document to sbalearning@sba.gov. 

One Continuous Learning Point
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1/05/2022

Pamela J. Beavers
DATE                                                                    

Director, Area IV
SBA Office of Government Contracting

This training seminar may be credited towards “Continuous Learning Points” as described in OFPP Policy 
Letter 05-01. Recommendation of One CLP.

“SBA 1st Wednesday Virtual Learning 2022”

This Certificate is awarded to

Insert Your Name Here

For completion of 

Part I: Category Management: Policy Considerations 

and Flexibilities and Small Business Utilization

9



Today’s Speakers
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Office of Government Contracting

U.S. Small Business Administration
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Procurement Center Representative, Area 1

Office of Government Contracting

U.S. Small Business Administration

Sheena L. Little

Procurement Center Representative, Area V
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U.S. Small Business Administration

Marquiesha Gillispie

Procurement Center Representative, Area VI

Office of Government Contracting

U.S. Small Business Administration

Sam Le

Director, Office of Policy Planning and Liaison

Office of Government Contracting and Business Development

U.S. Small Business Administration



Small Business and 
Category Management
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Course Objectives C

www.sba.gov

Course Objectives

As it relates to category management:

(1) Identifying best practices for procuring goods and services from 
small  business concerns; and

(2) Avoiding conflicts with the requirements of  the Small Business 
Act (15 U.S.C. 631 et seq.).



The SBA works to ignite change and spark action
so small businesses can confidently

START • GROW • EXPAND • RECOVER

The purpose of this training is to assist federal agencies with 
understanding how they can successfully balance category 

management practices and small business utilization in 
prime and subcontracting. 



Policy Considerations and 
Flexibilities



Office of Management and Budget (OMB) 
Category Management Guidance

16



What is Category Management?

Category Management: Buying smarter for those common goods 
and services that everyone buys. Examples include office supplies, 
travel and lodging, housekeeping services, and more.

For the government, this means buying like an enterprise, to get more value and 
savings via:

1.Identifying core areas - categories - of spend
2.Using data to consolidate and reduce contracts when possible
3.Better managing suppliers and demand
4.Reducing the total cost of ownership

Category Management | Acquisition Gateway

https://hallways.cap.gsa.gov/app/#/gateway/category-management


OMB MEMO M-19-13 (March 2019)
Established category management as a practice across the entire Federal Government.

• Organizes “common” spend into 10 govt.-wide 
categories (using NAICS/PSCs)

• Creates a contracts/ solutions inventory, for 
improved govt. data-sharing

• Encourages well-managed spend (spend under 
management) while recognizing small business 
considerations

• Develop agency-specific small business policy

• Clarifies CM roles for SBA, OSDBUs and others

• Directs agencies to set CM goals and a small 
business strategy in coordination with OSDBU 
and agency leadership

Category Management: Making Smarter Use of Common Contract Solutions and 
Practices - (OMB Memorandum M-19-13) (Issued March 20, 2019)

https://www.whitehouse.gov/wp-content/uploads/2019/03/M-19-13.pdf


CM Policy: Key Actions

1. CM agency plan: Have a plan to reduce unaligned spend and increase BIC usage 
against goals.

2. Vendor management strategy: Create effective strategies to improve 
communications with industry partners.

3. Demand management strategy: Implement a plan to eliminate inefficient 
purchasing and consumption behaviors.

4. Data sharing: Share information to enable data-driven decision-making.

5. Tailored training: Create and use learning tools tailored to the different 
acquisition roles.



Govt.-wide CM Key Performance 
Indicators (KPIs)

KPI Name Description

Spend Under Management (SUM) Measure progress as a percentage of overall obligations in the same fiscal year (vs 
dollars); SDB- SDVOSB, WOSB, HUBZone and 8(a) businesses will earn automatic 
SUM Tier 2 – SB credit 

Best-in-Class (BIC) Obligations Measure progress as a percentage of overall obligations in the same fiscal year; 
this is a shift from prior-year measurements in dollars

Tier-0 Contract Reduction Retired at end-of-year FY21, to improve focus on increasing small business 
participation in SUM & harmonizing CM and small business goaling

New: Pilot Measure - Reduction in 
Duplicative Contracts

New: Pilot to measure duplicative contracts with the same contractor – and 
evaluate best way to reduce, but no targets set during pilot

SB Utilization Percentage of total dollars obligated to small businesses; measured as a ratio of 
obligated to eligible

Training The number of federal employees trained in the aspects and components of CM.



Measuring Category Management Using Spend 
Under Management (SUM)

Agencies receive SUM 

targets each year, and are 

evaluated on the percentage 

of total common spend 

actively managed according 

to CM principles.

Source: OMB, Acquisition Gateway

https://hallways.cap.gsa.gov/app/#/gateway/category-management/8586/spend-under-management-maturity-model


Harmonizing Small Business 
Contracting 

and CM Principles
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OMB SB Strategies

1. Small business goaling unchanged: Agencies remain responsible for meeting 

their small business contracting goals. Achievement of category management 

goals is never an excuse for missing small business goals.

2. Success through balance: Agencies are expected to manage contract spending 

through a balance of govt.-wide, agency-wide, and local contracts

3. BICs are one tool only; agencies decide when they’re appropriate

4. Other tools play a role too (e.g., agencies can use set-aside contracts to attract 

new entrant small businesses)

Small business advocates play an important role: SBA and OSDBUs will serve as 
strategic advisors to SAOs, agency workforce, and govt.-wide small business 
solution owners



Small Business Utilization 
Through Category 

Management

Small Business Utilization Through 
Category Management



Small Business Basics
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What is a Small Business?

Size Standards
Determined by NAICS 
industry codes

Size Restrictions
Average number of 
employees or annual receipts

Business Type
Sole proprietorship, 
partnership, corporation, or 
any other legal form 

Non-Qualified Business
Primary operations outside 
the U.S. 

Location
Operates primarily 
within the U.S. 

Other
Non-profit businesses are 
not considered

Also see FAR Section 19.102

https://www.acquisition.gov/content/part-19-small-business-programs#i1101844


Set-Aside for Certification Programs 
and Socio-Economic Categories

Targeted acquisition goals (set-asides):

Women-Owned Small Businesses 
(including EDWOSB)  (5%)

Small Disadvantaged Businesses 
(including 8(a)) (5%)

HUBZone Businesses (3%)

Service-Disabled Veteran-Owned 
Small Businesses (3%)

Set-asides are reserved for small business between $10,000 (Micro 
purchase Threshold)  to $250,000 (Simplified Acquisition Threshold)



SBA Socioeconomic Programs

SBA Program Description 

Small Disadvantaged Business Register to contract with the government as a Small Disadvantaged Business.
Learn more

Women-Owned Small Business / Economic 
Disadvantaged 

The federal government's goal is to award at least five percent of all federal contracting dollars to women-owned small 
businesses each year.
Learn more

Service-Disabled Veteran Owned Learn about federal programs that help veteran-owned small businesses access federal contract awards and surplus 
personal property.
Learn more

8(a) Business Development program The federal government's goal is to award at least five percent of all federal contracting dollars to small disadvantaged 
businesses each year.
Learn more

Historically Underutilized Business Zone 
program

The HUBZone program fuels small business growth in historically underutilized business zones with a goal of awarding 
at least three percent of federal contract dollars to HUBZone-certified companies each year.
Learn more

https://www.sba.gov/federal-contracting/contracting-assistance-programs/small-disadvantaged-business
https://www.sba.gov/federal-contracting/contracting-assistance-programs/small-disadvantaged-business
https://www.sba.gov/federal-contracting/contracting-assistance-programs/women-owned-small-business-federal-contracting-program
https://www.sba.gov/federal-contracting/contracting-assistance-programs/women-owned-small-business-federal-contracting-program
https://www.sba.gov/federal-contracting/contracting-assistance-programs/veteran-assistance-programs
https://www.sba.gov/federal-contracting/contracting-assistance-programs/veteran-assistance-programs
https://www.sba.gov/federal-contracting/contracting-assistance-programs/8a-business-development-program
https://www.sba.gov/federal-contracting/contracting-assistance-programs/8a-business-development-program
https://www.sba.gov/federal-contracting/contracting-assistance-programs/hubzone-program
https://www.sba.gov/federal-contracting/contracting-assistance-programs/hubzone-program


Acquisition Planning 
& Market Research 



Market Research Resources- Public

https://d2d.gsa.gov/report/public-category-management-dashboards-analytics
https://hallways.cap.gsa.gov/app/#/solutionsfinder


Market Research Resources- Government 

https://d2d.gsa.gov/report/government-wide-category-management-category-reports


BICs and Govt.-Wide Solutions Suitability

BICs are not meant to be one-size-fits-all vehicles, and agency-wide vehicles and/or 
local contracting may be more suitable when:

• Work requires specialized skills not available through small businesses on the BIC or 
Govt.-wide solution but available from small businesses on an agency-wide solution;

• Migration could cause significant harm to the small business industrial base that 
provides the goods or services that would be migrated; and/or

• Use of the BIC or Govt.-wide solution would force the agency to rely on a small cadre of 
small business providers that could create significant mission risk.

• Agency is working to attract new entrants and expand supplier diversity in various 
submarkets 



SUM Contracts/Solutions



Spend Under Management (SUM) Contracts/Solutions
- Examples

OASIS, Unrestricted
OASIS SB, 100% SBSA
OASIS 8(a)
NASA SEWP (541519)

Group B1  HUBZone
Group B2  SDVOSB
Group C     SBSA
Group D     Unrestricted

GSA 2GIT, IT Hardware & Ancillary services, BPAs
NETCENTS
ARMY CHESS, Commercial IT

Visit BIC Solutions on the Acquisition Gateway for a current list of govt.-wide BIC solutions by category. 

https://hallways.cap.gsa.gov/app/#/gateway/best-class-bic/22576/list-of-best-in-class-solutions


Questions?



Increasing Small Business 
Participation 

Through Subcontracting



Background
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Purpose

Federal Government contracting professionals can increase small business 
participation through subcontracting (while earning agency credit using 
SUM contracts) by:

1. Knowing and understanding the regulatory requirements

2. Complying with the regulatory requirements 

3. Utilizing practices that encourage small business participation as 
subcontractors



Category Management Encourages Subcontracting 

Some multi-agency or government-wide procurements may be too large,  
complex, or multi-disciplined for small businesses to participate as prime 
contractors.

Subcontracting allows small businesses to continue to have a role in the 
successful performance of the overall contract.

Subcontracting includes any agreement that calls for supplies or services 
required for performance of the contract or a subcontract. 

Subcontracting opportunities can exist through several subcontracting tiers.



Regulatory Requirements

40



Subcontracting Requirements

• Small business participation as a subcontractor stems from Section (8)(d) 
of the Small Business Act.

• The Act requires that small businesses are afforded a “maximum 
practicable opportunity” to participate as subcontractors.

• The Small Business Administration ensures that small businesses receive 
these opportunities through its Small Business Subcontracting Assistance 
Program.

https://www.sba.gov/federal-contracting/contracting-guide/prime-subcontracting


Regulatory Requirements

Federal Acquisition Regulation (FAR) 

Subcontracting Assistance Program’s regulatory requirements:

• The requirements for utilizing small business in Federal subcontracting are 
under Section 8(d)(1) of the Small Business Act. The details of when, what, and 

how to use the requirements are in FAR 52.219-8, Utilization of Small Business 

Concerns

• The requirements for when to obtain a Small Business Subcontracting Plan are 

under Section 8(d)(4) and 8(d)(6) of the Small Business Act. The details of when, 

what, and how to use the requirements are in FAR 19.7 - The Small Business 

Subcontracting Program and 52.219-9, Small Business Subcontracting Plan



Applying Regulatory Requirements

• 52.219-8 Utilization of Small Business Concerns. | Acquisition.GOV

• Insert this clause in every Federal acquisition, whether awarded to a small business or an 

“other than small” business, that meets all the following criteria:
o Contact exceeds the simplified acquisition threshold

o Is not performed entirely outside of the United States

o Is not personal in nature

• 52.219-9 Small Business Subcontracting Plan. | Acquisition.GOV

• Insert this clause in every Federal acquisition awarded to an “other than small” business 

that meets all the following criteria: 
o Contracts or modifications that causes a contract to exceed the subcontract plan dollar threshold 

(threshold is currently $750,000 and $1.5 million for construction contracts and includes options)

o Has subcontract possibilities

o Requires the clause at FAR 52.219-8

o Is not performed entirely outside of the United States

o Is not personal in nature

https://www.acquisition.gov/far/52.219-8
https://www.acquisition.gov/far/52.219-9
https://www.acquisition.gov/far/52.219-8#FAR_52_219_8


Resources for Understanding the Requirements

• Federal Agencies’ Offices of Small and Disadvantaged Business Utilization 
(OSDBU) and Offices of Small Business Programs (OSBP)

• Federal Agency Small Business Professionals

• Small Business Administration’s:
• Government Contracting Area Office Customer Liaisons
• Procurement Center Representatives (PCRs)
• Commercial Marketing Representatives (CMRs) 



Compliance with the 
Subcontracting Assistance 

Program
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FAR 52.219-8, Utilization of Small Business 
Concerns

• Read FAR 19.708 contract clauses

• Review the acquisition to ascertain whether the FAR clause is applicable 

• If it is applicable:

o Insert the clause(s) in every applicable Federal contract awarded
o Educate the contractor of the requirements to provide “maximum 

practicable opportunity” for small business to participate as subcontracts 
consistent with efficient contract performance

o Remember that subcontracts can be direct or indirect
o Remember applicability to “other than small” and small businesses

https://www.acquisition.gov/far/19.708


Five Steps

1. Determine if the requirement meets the subcontracting plan regulatory
requirements   

2.  Determine if the requirement has subcontracting possibilities

3. Determine the subcontracting goals for the solicitation

4. Determine the evaluations factors

5. Negotiate the Subcontracting Goals

FAR 52.219-9, Small Business Subcontracting Plan



Order-Level Goals 
Subcontracting plan goals for small businesses and socioeconomic groups are established 
in the contract with the awarding agency. All contracts can have only one subcontracting 
plan. 

However, in multiple-award IDIQ contracts (such as those used in Category Management), 
an agency awarding a task order against a multiple-award IDIQ contract may require 
order-level goals.

FAR 19.705-1(b)(2): Contracting officers placing orders may establish small business 
subcontracting goals for each order. Establishing goals shall not be in the form of a 
new subcontracting plan as a contract may not have more than one plan (19.705-2(e)).

More opportunities exist for small business subcontractors at the task-order level than at 
the contract level.

Requiring order-level goals for an IDIQ contract emphasizes to the contractor that small 
business participation for the order is important and expected.



Order-Level Goals (cont’d)

Subcontracting Plan is required in the 
overarching contract 
(i.e., GWAC contract #XYZ with GSA)

Subcontracting 
Plan

GWAC Contract XYZ

Order Level Goals can be required with 
orders placed against contract #XYZ

Order-level goals do not replace the contract’s overarching subcontracting plan and goals



Strengthening Small Business 
Participation in Subcontracting
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Actions that Strengthen Small Business Participation 
in Subcontracting 

Contracting Officers can include language in the solicitation that strengthens the contractor’s commitment 
to small business utilization, such as:

• requesting the name of proposed small business subcontractors in the subcontracting plan,
• including small business commitment in the contract’s evaluation factors;
• encouraging the establishment of teaming agreements and subcontracting agreements with small 

businesses, and
• including the small business subcontracting plan incentive at FAR 52.219-10.

What encourages subcontracting at all subcontracting tiers of a procurement?

(1) The inclusion of order-level subcontracting goals on IDIQ contracts

(2) The flow-down subcontracting plan requirement

https://www.acquisition.gov/far/52.219-10#FAR_52_219_10


Legal Obligations



What Small Business Legal Obligations Apply to 
Category Management?

Short answer: All the normal requirements!
- Category Management does not waive existing small business requirements

Long answer:
• Consolidation and bundling
• PCR review
• 8(a) release requirement
• Rule of Two (with a few exceptions)

…plus some small business legal flexibilities to explore:
• SBIR/STTR Phase III sole-source authority
• 8(a) sole-source authority



Consolidation and Bundling Restrictions

Both specifically apply to task orders.

Consolidation – A solicitation for a single contract or order to satisfy multiple 
agency requirements previously lower in cost.

Bundling – Consolidating multiple requirements performed by small business
(or suitable for small business) into a single contract or order likely to be 
unsuitable for award to small business.

1. Must be justified by benefits 
2. Must notify the public for consolidation, substantial bundling
3. Must consult with PCR at least 30 days prior



How does Consolidation and Bundling Apply to 
Category Management?

1. Consolidating multiple requirements into one FSS task order or IDIQ task 
order.

2. Bundling through the use of a non-SB vehicle. Some have only large 
businesses.



PCR Review Requirement

1.   PCRs must be provided a copy of or PCRs must review any
proposed procurement currently being performed by a small
business, but the quantity or estimated dollar value makes
small business participation as a prime contractor unlikely. 
FAR 19.202-1(e)(1)(i).

2. At the SBA's discretion, PCRs may review “any acquisition” to   
determine whether a set-aside or sole-source award to a small
business under one of SBA’s programs is appropriate. 13 CFR
125.2(b)(1)(i)(A).



How does PCR Review Apply to Category 
Management?

✓ IDIQ contracts 
–13 CFR 125.2(b)(1)(i)(A)

✓ IDIQ orders 
–13 CFR 125.2(b)(1)(i)(A)

✓ FSS orders 
–65 FR 36023 (6/6/00)



8(a) Contracts

Once 8(a), Always 8(a) Rule (13 CFR 124.504(d))

Follow-on requirement must remain in the 8(a) BD program unless
SBA agrees to release it

Where new requirement contains 8(a) work, must notify SBA



8(a) Category Management Case Study: 
Eminent IT (GAO B-418570)

Dept. of State removed requirement from 8(a) program to put on IT 
Schedule 70.
Incumbent protested under “once 8(a), always 8(a)” rule.

State argued that the requirement was “new” relative to the 
incumbent services, but GAO disagreed.

GAO: If not “new,” State should use 8(a) or obtain SBA’s release.



Rule of Two

FAR 19.502-2(b)

The contracting officer shall set aside any acquisition over the SAT for 
small-business participation when there is a reasonable expectation 
that -
(1) Offers will be obtained from at least two responsible small 
business concerns; and
(2) Award will be made at fair market prices.



Rule of Two Category Management case study: 
Mori Associates (Claims Ct.)

1. NIH cancelled FSS award for IT help desk services under IT70 
and decided to use CIO-SP2i.

2. No small businesses held a CIO-SP2i award.

Result: Agency must apply the Rule of Two.
“nothing in the FAR provisions pertaining to task orders, or in FASA itself, 
exempts those purchases from the Rule of Two.” Case No. 10-298C 



Rule of Two Category Management case study: 
The Tolliver Group (Claims Ct.)

1. The Army’s Fort Sill canceled a GSA Schedule SDVOSB set-aside for 
training services. 

2. Instead of setting aside the requirement, Army competed among large 
businesses on a non-set-aside multiple-award IDIQ contract. 

Result: Agency must apply the Rule of Two.
“In sum, the government’s failure to apply the Rule of Two prior to deciding to 
cancel the solicitations at issue is fatal to that decision, whether because that 
failure undermines the central rationale of the cancellation decision or 
whether because the decision to move the work to the TMS MAIDIQ prior to 
conducting a Rule of Two analysis constitutes an independent violation of 
law.” Case No. 20-1108C 



Rule of Two Category Management case study #2: 
VSolvit (Claims Ct.)

1. USDA combined two IT maintenance contracts.

2. USDA competed the requirement among both large and small 
vendors on GSA Schedule IT70. A small business protested that 
the requirement was not set aside. 

Result: Agency does not need to apply the Rule of Two.
“Only when an agency intends to select a contract vehicle that does not have 
an exemption similar to FAR 8.404(a), does the Rule of Two set-aside 
determination apply.” Case No. 20-849C 



Rule of Two Category Management case study #3: 
Itility (GAO B-419167)

1. DHS canceled a GSA Schedule SDVOSB set-aside task order 
for program management services. Changed from program 
management to IT.

2. DHS elected to use Alliant 2. No small businesses hold an 
Alliant 2 contract.

Result: Rule of Two protest denied.
GAO previously held that set-aside task orders are discretionary, not mandatory.
DHS’s current requirements are different from ITility’s task order. DHS requires IT-
centric labor categories and expertise. 



Category Management Tier Two: SBIR/SBIR Phase III
Sole Source

GAO: No competition for an 
SBIR Phase III award that is 
derived from, extends, or 
completes efforts made 
under SBIR Phase I/Phase II.



8(a) Sole-Source 
Authority

• At present, counted as SUM if part 
of an agency plan submitted to 
OMB

• Agencies can nominate an 8(a) 
firm, or submit an open 
requirement.

• SBA can conduct outreach to find 
8(a) firms in needed industry 
categories—But we have to know 
what those are 66



Questions?


